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Hi! 
 

It's hard to believe this year is almost in the history books.  
 

All of us at The Kolb Team wish you and your families Happy Holidays and best wishes for the 
New Year! 
 
Becky Kolb 
The Kolb Team 
Becky@TheKolbTeam.com  
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Welcome to Our Newest Team Member! 

 

 

 

Meet Suzanne Newcombe who is joining our administrative team as a 
Licensed Assistant. She will be working with our buyer transactions 
and assisting us in marketing and reports and working with our Lead 
Licensed Assistant, Anne Annis.  
 

Suzanne was a licensed real estate agent in New Mexico and recently 
moved to Arizona with her husband and three kids. We are thrilled to 
have both Anne and Suzanne supporting us and our clients in 
administration and transaction management. 

 

 

 

  
 

How's the Sun Lakes Real Estate Market? 

 
As you may have witnessed, we are in a strong seller’s market in Sun Lakes. Homes are selling 
quickly as buyer demand remains strong and inventory is low. 
 
Nationally, we have seen appreciation in home values of 6%. As Gary Keller recently pointed out 
in a seminar, this kind of growth is not sustainable. Normal appreciation in a balanced market is 
around 3%. 
 
How long will it last? 
 
Oh, would we love the crystal ball that revealed that to us! We are past due for a shift in the 
cyclical industry, but for now, seller’s are enjoying the market trend that looks like it will be 
around a little while longer  

  
 

Pricing a Home in Today's Market 

 
How do we come up with a sales price in today’s market? Even though we are in a seller’s 
market and we can push the price, a home still has to be priced in a range that is acceptable to a 
buyer.  
 

Today’s buyers are savvy and they do their homework long before they contact a REALTOR®. 

This chart shows how over pricing a home can affect people even looking at a home listed for 
sale.  
 

The Kolb Team uses comparables for like property. Meaning, similar square footage, pool or no 
pool, golf course or view lot versus a private back yard, upgrades, etc.  
 

In a buyer’s market, pricing a home too high results in chasing the market and doing frequent 
price reductions. That typically results in longer days on market and a “stigmatized” property.  
How do we come up with a sales price in today’s market? Even though we are in a seller’s 
market and we can push the price, a home still has to be priced in a range that is acceptable to a 
buyer.  
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Today’s buyers are savvy and they do their homework long before they contact a REALTOR®. 

This chart shows how over pricing a home can affect people even looking at a home listed for 
sale.  
  
The Kolb Team uses comparables for like property. Meaning, similar square footage, pool or no 
pool, golf course or view lot versus a private back yard, upgrades, etc.  
  
In a buyer’s market, pricing a home too high results in chasing the market and doing frequent 
price reductions. That typically results in longer days on market and a “stigmatized” property.  

 

However, in a seller’s market, we can price a home above the market within reason. Homes that 
are selling quickly are well maintained, have some updated features (such as in the kitchen and 
bathrooms) and are in a good location.  
 

A home is worth what a buyer will pay and what a seller will accept. Our average days on market 
is 49 and our sale to list ratio is 98%, so we are hitting the bull’s eye most of the time.  
 

Homes that are not selling are in one of three categories – 1) price 2) condition or 3) location.  

If you are thinking of selling, contact us for a complimentary market analysis on your home.  
 

We will provide you with a detailed CMA with comparable properties and provide a range of 
value if you were listing at this time. 
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 Contact us here for your free home analysis.     
  

  
 

 

 

How to Get an Offer Accepted in Today's Seller Market 
 

If you or someone you know has made offers and had them rejected, you know the frustration 
that comes in a seller’s market. 
 

We know how to negotiate on your behalf and what to do to make your offer stand out from the 
others. Here are some tips that you can do to ensure your offer has strong consideration. 
 

 Write a cover letter to the seller’s to be accompanied with the offer.  

Let them know what you love about the house and why you want it. 
 

 Consider a slight above list price offer, especially if you are financing the home.  

Why? Cash is king and will almost always beat out a financed offer. However, we recently had a 
beautifully-remodeled home on the market and had a cash offer at full price. Another agent 
stated that his client was “entering the game.”  
 
They came up with $10k over asking price, financed and wrote a cover letter. Our seller chose 
that offer over the cash one. 
 

 Shorten the inspection period which is typically 10 days.  

Consider a 5 or 7 day inspection period so that if anything is discovered causing the buyer to 
withdraw, the home is back on the market quickly. 
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 Think about making the earnest money non-refundable after you have passed the 
inspection period and have written agreement on the repairs. 

 

These are a few of the tips to help get an offer accepted in today’s market. If you know of 
anyone wanting to buy a home, please let us know.  
 

We will take good care of them and negotiate to get an offer accepted. 

 

 Know someone who wants to buy a home?     
  

  
 

Want to know what sold last month in Sun Lakes by community? 

 Click here to get THE RED SHEET!     
  

  
 

 

Featured Video of the Month 
 
Located at 10101 Cedar Waxwing, this home has a Lexia floor plan and will be hitting the market 
in December.  
 

It's a golf course lot with waterfront.  
 

Enjoy this beautifully-updated home in a great location in Oakwood Country Club.  
 

Take a look at the video for a private tour, and call us 480-440-0849 for more information.  
  

  Sun Lakes AZ Home for Sale - 10101 E Cedar Waxwing Dr - The Kolb Team  
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Thank you for being part of Sun Lakes and  

The Kolb Team! 

 

Have a safe and Happy Holiday.  
 

Your support of our business is a gift that we cherish. We appreciate referrals, so please let us 
know if you are aware of anyone wanting to buy or sell a home. 
 
 

For resources and home search information, please visit www.TheKolbTeam.com. 
 

The Kolb Team – Keller Williams Integrity First Realty 
 

P.S. Was this newsletter forwarded to you by a friend or family member? To automatically 
receive your own copy of The Red Sheet every month, click here to sign up in seconds -  
and get two, free eBooks in the process! 
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